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UK – US 

Business Partnering Program 2007

Partnering Propositions

U.S. Contacts:


MetroHartford Alliance
	Alan Spier

860.490.5732

aspier@metrohartford.com

	Sandra Johnson, EDP
860.728.2281 

sjohnson@metrohartford.com



U.K. Contact:

UK Trade & Investment

East of England International
Cambridge Chamber of Commerce

Chris Kubicki

US Partnering Programme 2007

Partnering Proposition
Part 1

	Company Name


	Pulse Electronics (A division of Ipeco Holdings Ltd.)

	Address

(including postcode)


	Brigade House, Alington Road, Little Barford, St. Neots, Cambs. PE19 6WG

	Contact Name


	Dave Blofield

	Telephone
	00 44 (0)1480 216516

	E mail
	davidblofield@pulse-electronics.co.uk

	Website
	www.pulse-electronics.co.uk

	Business Sector
	Defense and aerospace



	Describe your Business Activity


	Design and manufacture of military grade COTS (commercial-off-the -shelf) and customer specific power supplies, and battery management systems.

	Describe Typical Customer/End User


	System integrators involved in Defense (Land, Sea and Air) and Aerospace (commercial and military) applications. Prime and intermediary contractors.

	Describe Typical 

Application


	VME format COTS power supply module for mission control computer in military aircraft

	Describe your

Preferred

Business Partner


	Ideally having an understanding of the Defense and Aerospace power supply market with knowledge of, and preferably access to, leading system suppliers.


Part 2

	Products/Services and Application


	Commercial off the shelf (COTS) military grade power supply modules and battery management (charging) systems.

Customer specific design and manufacture of sophisticated power solutions to meet technical and commercial constraints.

	Key Distinguishing Product/Service Benefits


	Class leading cost-effective high power-density power supplies supporting low profile, low mass and high-efficiency applications - where reliability is key.

	High Potential Market Sectors/Clusters


	Commercial and military avionic, naval and vehicular platforms such as tactical, command and control, communications, IR electro-optical and weapons systems.


	Preferred Form of Partnership & How Conducted


	Exclusive Geographical Representation of Company’s product portfolio through a distributorship basis. Partner buying and supporting product against agreed margins. 

	Other Issues Important to the Partnership


	We also offer the opportunity of a reciprocal arrangement to market partner’s product/services within UK where applicable.


